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LOCATION
NEQ US 380 & LA CIMA BLVD
PROSPER, TEXAS 75078
COLLIN COUNTY

ZONING
PD-2  —  Corridor District (COR)
(accommodates office, retail, and 
commercial uses) PD document 
available upon request. 

RAPID COMMUNITY GROWTH
Family-oriented, educated, high-income 
community which has attracted many 
new businesses (HEB, Wal-Mart, Costco, 
Amazon, Universal Kids Resort, and more) 
and homebuyers. Annual population 
growth rates over the last few years have 
been 10%+ in the nearby trade area and 
new home growth has been exponential.

STRATEGIC LOCATION
Allows for easy commute.
•	 Close proximity to highways: Dallas 		
     North Tollway (DNT) and Sam Rayburn 	
	 Tollway (SRT/ SH-121)
•	 26 miles from Dallas-Love Field Airport
•	 25 miles from Dallas Fort Worth 		
	 International Airport

P R O P E R T Y  I N F O R M A T I O N 2024 DEMOGRAPHICS
1 MILE 3 MILES 5 MILES

Total Population 8,199 73,804 197,048
Daytime Population 7,732 59,409 162,330
Proj. Annual Pop Growth ‘24-’29 1.51% 1.95% 3.83%
Median Age 36 36 36
Average Household Income $219,897 $212,355 $221,148
Average Home Value $722,364 $672,357 $674,971

UTILITIES
Located nearby

S U B J E C T
P R O P E R T Y

Collin County is the 4th Fastest Growing County by
number in the United States, per the US Census

2024 TRAFFIC COUNTS
STREET COUNT
US 380 43,892 vpd
Coit Rd 19,792 vpd
Preston Rd 43,840 vpd
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TRACT 1
4.268 ACRES

185,901 SF

TRACT 2
2.190 ACRES

95,379 SF
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Nathan Wood 
Senior Vice President
+1 214 252 1157
nathan.wood@cbre.com

Lauren Aitken Monson 
Transaction Analyst
+1 214 252 1056
lauren.monson@cbre.com

© 2025 CBRE, Inc. All rights reserved. This information has been obtained from sources 
believed reliable, but has not been verified for accuracy or completeness. You should 
conduct a careful, independent investigation of the property and verify all information. 
Any reliance on this information is solely at your own risk. CBRE and the CBRE logo are 
service marks of CBRE, Inc. All other marks displayed on this document are the property 
of their respective owners, and the use of such logos does not imply any affiliation with 
or endorsement of CBRE. Photos herein are the property of their respective owners. Use 
of these images without the express written consent of the owner is prohibited.

C O N T A C T  U S



TYPES OF REAL ESTATE LICENSE HOLDERS:
•	 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the 

broker.
•	 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
•	 Put the interests of the client above all others, including the broker’s own interests;
•	 Inform the client of any material information about the property or transaction received by the broker;
•	 Answer the client’s questions and present any offer to or counter-offer from the client; and
•	 Treat all parties to a real estate transaction honestly and fairly

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement 
with the owner, usually in a written listing to sell or property management agreement. An owner’s agent must 
perform the broker’s minimum duties above and must inform the owner of any material information about the 
property or transaction known by the agent, including information disclosed to the agent or subagent by the buyer 
or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, 
usually through a written representation agreement. A buyer’s agent must perform the broker’s minimum duties 
above and must inform the buyer of any material information about the property or transaction known by the agent, 
including information disclosed to the agent by the seller or seller’s agent. A buyer/tenant’s agent fees are not set by 
law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the 

written agreement of each party to the transaction. The written agreement must state who will pay the broker and, in 
conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an 
intermediary:

•	 Must treat all parties to the transaction impartially and fairly;
•	 May, with the parties’ written consent, appoint a different license holder associated with the broker to each 

party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the instructions of 
each party to the transaction.

•	 Must not, unless specifically authorized in writing to do so by the party, disclose:
1.	 that the owner will accept a price less than the written asking price;
2.	 that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
3.	 any confidential information or any other information that a party specifically instructs the broker in writing 

not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to 
represent the buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of 
the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY 
ESTABLISH:

•	 The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
•	 Who will pay the broker for services provided to you, when payment will be made and how the payment will be 

calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create 
an obligation for you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy 
for your records.

CBRE, Inc. 0299995 texaslicensing@cbre.com (210) 507-1130

Licensed Broker/Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Jeremy McGown 620535 jeremy.mcgown@cbre.com (214) 979-6100

Designated Broker of Firm License No. Email Phone

Brooke Armstrong 521349 brooke.armstrong@cbre.com (214) 979-6100

Licensed Supervisor of Sales Agent/Associate License No. Email Phone

Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

22-10-2025


